


The Lower Mid-Market Advantage

LMM buyouts outperform through valuation discipline, operational control, and structural complexity

The lower middle market is where complexity is the moat. Smaller companies trade at lower multiples
and offer more levers for value creation — but require hands-on operational expertise that most capital
providers cannot deliver. The premium persists precisely because the barriers to entry are real.
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The Operational Alpha

PE portfolio company operating metrics vs. public market comparables
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The lower middle market's structural advantages — lower entry multiples, less leverage, more
operational levers, and a fragmented seller universe — persist because they require the one thing most
capital allocators cannot scale: operational expertise applied deal by deal. The premium is not a market
inefficiency. It is the fair compensation for complexity.

Sources: RCP Advisors/GPScout (<$100M EV entry multiples, 2005-2022); GF Data M&A Report (Q1 2025, $25-100M segments);
Pantheon internal data/Morgan Stanley (2009-2024, 3,723 companies); McKinsey Global Private Markets Report 2026 (specialistvs.
generalist, 2010-22 vintages); Cambridge Associates (PE operating metrics, 2000-2020 realized companies); PitcriBook {broader US
LBO median multiples). SMID is Small, Mid-Cap. Compiled by Omnigence Asset Management.
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DISCLAIMER

Ourreports, including this paper, express our opinions which have been based, in part, upon generally available public information and
research as well as upon inferences and deductions made through our due diligence, research and analytical process. The information
contained in this paper includes information from, or data derived from, public third-party sources including industry publications, reports
and research papers. Although this third-party information and data is believed to be reliable, neither Omnigence Asset Management nor its
agents (collectively "Omnigence") have independently verified the accuracy, currency or completeness of any of the information and data
contained in this paper which is derived from such third party sources and, therefore, there is no assurance or guarantee as to the accuracy
or completeness of such included information and data. Omnigence and its agents hereby disclaim any liability whatsoever in respect of any
third-party information or data, and the results derived from our utilization of that data in our analysis. While we have a good-faith belief in
the accuracy of what we write, all such information is presented "as is," without warranty of any kind, whether express or implied. The use
made of the information and conclusions set forth in this paper is solely at the risk of the user of this information. This paper is intended only
as general information presented for the convenience of the reader and should not in any way be construed as investment or other advice
whatsoever. Omnigence is not registered as an investment dealer or advisor in any jurisdiction and this report does not represent investment
advice of any kind. The reader should seek the advice of relevant professionals (including a registered investment professional) before
making any investment decisions. The opinions and views expressed in this paper are subject to change or modification without notice, and
Omnigence does not undertake to update or supplement this or any other of its reports or papers as a result of a change in opinion stated
herein or otherwise.
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