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What Endowments Know That RIAs Don't

And Why the Gap is Closing

Top endowments have outperformed 60/40 by 200-400bps annually for two decades. The gap is not skill. It is
architecture.

The performance difference between institutional endowments and typical RIA portfolios is driven almost entirely by one
structural decision: endowments allocate 40-60% to alternatives. Most RIA portfolios allocate 0-5%. On a $10M portfolio over
20 years, the difference between 7% and 9.5% is roughly $15M in terminal wealth.

THE ALLOCATION GAP

Asset Class Top Endowment Typical RIA Portfolio

Public Equities 15-25% 55-65%
Fixed Income / Cash 5-15% 30-40%
Private Equity 20-30% 0-3%
Real Assets (farmland, infrastructure) 10-15% 0-2%
Absolute Return / Hedge 10-15% 0-2%
Total Alternatives 50-60% 0-5%

Source: Omnigence Asset Management. Indicative ranges based on NACUBO endowment survey data and industry benchmarks.

WHY THE GAP PERSISTED
Access Barriers Liquidity Mismatch
Best managers required $5-25M minimums. A $3M client portfolio Clients expected quarterly liquidity. PE has 7-10 year lock-ups.
couldn't participate. Advisors feared redemption pressure.
Operational Complexity Incentive Misalignment
Capital calls, K-1 reporting, NAV calculations - platforms weren't Alternative assets often fell outside AUM fee calculations,
built for it. discouraging recommendations.

WHY THE GAP IS CLOSING NOW

Access has democratized. Evergreen funds and feeder vehicles now offer institutional-quality alternatives at $50-250K
minimums.

Platforms have adapted. Custodians now support alternative asset reporting, capital calls, and K-1 integration.

Client expectations shifted. After 2022 proved bonds don't reliably diversify, clients are asking for alternatives, not resisting
them.

Fee structures evolved. More platforms include alternative assets in AUM calculations, eliminating the incentive gap.

The tools, access, and infrastructure now exist to bring institutional thinking to the wealth management channel.
The only remaining barrier is the advisor's willingness to evolve.
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DISCLAIMER

Our reports, including this paper, express our opinions which have been based, in part, upon generally available public information and
research as well as upon inferences and deductions made through our due diligence, research and analytical process. The information
contained in this paper includes information from, or data derived from, public third-party sources including industry publications, reports and
research papers. Although this third-party information and data is believed to be reliable, neither Omnigence Asset Management nor its agents
(collectively "Omnigence") have independently verified the accuracy, currency or completeness of any of the information and data contained in
this paper which is derived from such third party sources and, therefore, there is no assurance or guarantee as to the accuracy or completeness
of such included information and data. Omnigence and its agents hereby disclaim any liability whatsoever in respect of any third-party
information or data, and the results derived from our utilization of that data in our analysis. While we have a good-faith belief in the accuracy
of what we write, all such information is presented "as is," without warranty of any kind, whether express or implied. The use made of the
information and conclusions set forth in this paper is solely at the risk of the user of this information. This paper is intended only as general
information presented for the convenience of the reader and should not in any way be construed as investment or other advice whatsoever.
Omnigence is not registered as an investment dealer or advisor in any jurisdiction and this report does not represent investment advice of any
kind. The reader should seek the advice of relevant professionals (including a registered investment professional) before making any
investment decisions. The opinions and views expressed in this paper are subject to change or modification without notice, and Omnigence
does not undertake to update or supplement this or any other of its reports or papers as a result of a change in opinion stated herein or
otherwise.
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